2 Expertise for Navigating

Business Challenges

YOUR BUSINESS
ISSUES

Under Quota

High Turnover

Reduced Loyalty

Limited Staffing Budgets
Limited Training Budgets
1000 Different Products to Sell
Distributed Sales Force

Multiple Distribution Channels

REQUIRED SALES
STAFF
KNOWLEDGE

C-Level Business Acumen
Technical Knowledge
Service Competency
Solution Design Experience

Competitive Awareness

Acquisition/Retention Sales Skills

CUSTOMER

ISSUES

Who really understands my
business requirements?
What technologies do | need?
What services do | need?
What does a comprehensive
network “Solution” look like?
Who can provide me the best

solution?

For more information on any of
our products or services please
call or visit us on the Web.

Spohn & Associates, Inc.

8940 Research Blvd. - Suite 300
Austin, TX 78758

Phone:  (512) 685-1000

FAX: (512) 685-1800
http://www.spohncentral.com
http://www.spohntraining.com
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How do you reach your customers effectively?
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~ +Who understands

my business
requirements?

+*What technologies
do | need?

*What servicesdo |

need? Your

Customer

*What does a Issues
comprehensive
network “Solution”
look like?

+*Who can provide
me the best
solution?

Enable your staff to become
sales, technology and business experts!
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